








| 













oY DERKS 


A National Newspaper for Every Branch of the Industry 


Automotive Baily 


Vol. 13. No. 1644 


Office, N. ¥., N 


N. Y. Show Attendance 
Best in 5 Years; Sales Run 
5 Times Greater Than ’31 





Executives Look for Improved Sales in Spring on 


Basis of Response to New 
Model Appeal 


New York, Jan. 18.—With the New York show a matter 
of history, it is possible to get some sort of perspective on the 
events of the crucial week when the automotive industry 
From the very 
first day of the show it was reasonably certain that attend- 
When the 


made its first showing of its new offerings. 


amended 


complaint 


(Continued on Page 6) 


DURANT GETS $413,000 
REDUCTION IN TAXES 


Elizabeth, N. J., Jan. 18.—A re- 
duction from $4,550,000 valuation on 
the 1931 list fixed by the county 
Board of Taxation on the land, 
building and personal property of 
the Durant Motor Company’s plant 
here to $4,037,000 is ordered by the 
state Board of Taxation and As- 
sessment in an order received by 
the county board at the Court 
House, This is a cut of $413,000. 


N.A. D. A. Chicago Program 
To Cover Two-Day Period 


dising director, National Standard 
Parts Association, Detroit (formerly 
with parts sales division, General 
Motors Corporation, Detroit). 

3 P. M—‘$ervice $ales, the Deal- 
er’s Meal Ticket,” by Victor Pope, 
Akron, O., shop profits in super- 
vised dealerships in 1931. 

3.45 P. M.—‘“What’s Involved in 
the Square Deal for the Square 
Dealer,” by C. A. Yane, general 
manager National Automobile Deal- 
ers Association, Chicago. 

4.30 P. M.—-Adjournment. 

TUESDAY, FEBRUARY 2 


Red Lacquer Room, Palmer House. 

10 A. M.—“Used Cars; How to Buy 
Them Cheap and Sell Them Right,” 
by Harry G. Moock, general sales 
manager, Plymouth Motors Corpora- 
tion, Detroit, Mich., and staff. For- 
mer general manager (1918-1922) 
National Automo ile Dealers Asso- 


ance would surpass that of last year’s exhibition. 
figures finally were announced an increase of 37 per cent. 
was given Official sanction. 

NEW YORK CITY The attendance every day during 
the week surpassed that of the same 
FILES ANSWER T0 day in 1931, The total figure for 
the week Was well ahead of last 
BROCKWAY SUIT year’s record, though in 1931 the 
a es show was open on Sunday, whereas 

| this year it was closed. 

New York, Jan. 18.—The city of S. A. Miles today issued a state- 
New York, by filing an answer to/| ment to the effect that: “Attend- 
Brockway Motor Truck Corporation’s | ance at this year’s show was greater 
amended complaint in the suit! than at any 8iMfllar exhibition in the 
over Department of Sanitation truck last five years. Sales and negotia- 
specifications, has definitely taken | tions for trade-in sales were five 
cognizance of the fact that these | times greater than last year.” 
specications are still in litigation, al-| Automotive executives generally 
though under them, contracts have | accept the results of the New York 
been awarded to White for $2,545,-| snow, the greater paid attendance, 
000 worth of trucks and to Autocar) the increased sales as prophetic of 
for $486,000 worth of flushers. better business in the impending 

The answer, just filed by Corpora-| .e)!ing season. 
tion Counsel] Arthur J. W. Hilly, 7 
denies all allegations in Brockway’s 
amended complaint, which was filed PONTIAC, MICH., PAY ROLLS 
after Supreme Court Justice Isidor 
Wasservogel had dismissed the first HIGHER FOR JANUARY 
complaint. : 

Drockway’s Pontiac, Jan. 18.—Pay rolls of 
major industries in Pontiac, in- 
cluding several automobile and ac- 
cessory manufacturers, will approx- 
imate $2,000,000 during January, J. 
E. Horak, president of the First 
National Bank & Trust Company, 
estimates. Distribution of this sum 
is a reflection of increased indus- 
trial activity in the city. 

During December the major pay 
rolls amounted to $1,461,625. Pres- 
ent production schedules indicate 
that February pay rolls should at 
least equal the January totals, This 
will mean that approximately $5,- 
500,000 will be released in Pontiac 
during three months through major 

pay rolls alone. 








Chicago, Jan. 18.—The National 
Automobile Dealers’ Association will 
open its fifteenth annual meeting 
at the Palmer House, in this city, on 
February 1, at 10 a. m. The meet- 
ing will conclude on Tuesday with 
the annual banquet in the Red 
Lacquer Room at the Palmer 
House. An interesting program has 
been lined up, as follows: 


MONDAY, FEBRUARY 1 


10 A. M—Annual meeting of of- 
ficers and directors. (No Monday 
morning session for members.) 

1.30 P. M.—Call to order; Frank 
J. Edwards, president, presiding; 
Edwards Motor Company, Milwau- 
kee. Appointment of committees. 

1.35 P. M.—“An Economist’s Views 
of 1932,” by Milan V. Ayres, econo- 
mist, National Association of 
Finance Companies, Chicago. 

2 P. M—“This Business of Parts 
Selling,” by Ralph Sandt, merchan- 
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Polk Finds New Car Sales Decline 
Apparently Halted in December 
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CAR INDUSTRY 
BOOSTS OUTPUT 








Youngstown, O., Jan. 18.—Steel 
plant operations in the Youngstown 
district this week advanced to 34 
per cent., compared with 31 per cent. 
last week, because of further im- 
provement in buying of bars, strip 
and sheets for the automobile in- 
dustry. Consequently activity in this 
district is at the highest level of the 
year, with the improvement being 
most noticeable in schedules of pro- 
ducers to whom the automobile in- 
dustry is an outlet. 

Steel company executives antici- 
pate further gains during the next 
few weeks as a result of the auto- 
mobile shows. Recent bookings with 
district manufacturers apparently 
forecast still higher production for 
General] Motors plants particularly. 

Valley trade authorities report 
that twenty-four of the sixty-eight 
open-hearth furnaces in the Ma- 
honing valley from Lowellville, O., 
to Warren, O., are melting steel this 
week, a gain of three over last 
week's total, and ten more than 
were melting in last October, the 
low point for last year. 

Sheet mill operations are esti- 
mated at 30 per cent. of capacity. 
One small sheet plant suspended 
operations temporarily, but is ex- 
pected to resume production in an- 
other week. 


Improvement in plants making 





(Continued on Page 4) 


N. Y. BOOSTS CAR 
INSURANCE RATES 


New York, Jan. 18.—The National 
Bureau of Casualty and Surety Un- 
derwriters announced yesterday in- 
creased rates for automobile public 
liability and property damage in- 
surance in New York state. 

George S. Van Schaick, superin- 
tendent of insurance, has approved 
the increases. The reasons given 
for the need of the increases were 
increased use of cars in bad weather, 
highway congestion and increased 
“family” use of cars. 

An important modification in the 
rating of private passenger car busi- 
ness involves the elimination of the 
present so-called merit rating plan 
and the substitution of a demerit 
rating plan. Formerly a discount of 
10 per cent. was allowed to those 


(Continued on Page 2) 


N. Y. HUDSON SALES 
UP DURING SHOW WEEK 


New York, Jan. 18.— Robert H. 
Cole, president of the Hudson Motor 
Car Company of New York, an- 
nounced that up to Friday night 
fifty-six Hudson and Essex cars 
were sold at the show, compared 
with fourteen during the same pe- 
riod of the 1931 exhibition, At the 
same time Mr. Cole stated that dur- 
ing show week 101 Hudson and 
Essex models were sold in the 
metropolitan district and that ap- 
praisals of trade-ins which were 
made would probably number more 
than a hundred. 
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Based on Reports of 23 States, Registrations Total 
76,700 Units as Compared With 75,829 for 
November and 96,054 for December, 1930 


DETROIT, Jan. 18.—The persistent decline in new pas- 
senger automobile sales, which began in April, 1931, appar- 
ently was halted in December, after continuing for eight 
months, according to a report today by R. L. Polk & Co., com- 
pilers of official automobile and truck registrations through- 





ANTIQUE CAR DERBY 


FEATURES PHILA. SHOW 


Philadelphia, Pa., Jan. 18.—What 


is confidently expected to be one 


of the most successful automobile | 


shows that this city ever has held, 
opens today in New Convention Hall. 
Many of the exhibits from New York 
have been brought over and the ex- 


hibition will be the mdst compre- | 
hensive that Philadelphia has had 


in many years. 

One of the events arranged for 
show week is the “Antique Automo- 
bile Derby,” which will be run on 
Wednesday, January 20, ending at 
New Convention Hall. Ancient cars 


(Continued on Page 3) 


BROOKLYN SHOW 
HAS 200 EXHIBITS 


terest in the automotive world, so 
far as Brooklyn and Long Island are 
concerned, is focused today on one 
central point—the twenty-first an- 
nual Brooklyn Automobile Show. 
When the doors opened to admit 
waiting throngs, the show was com- 
plete in every way. 

With the orchestra poised and 
waiting for the signal to commence 
and everything from the largest car 
to the smallest. accessory in place, 
the exhibit of more than 200 note- 
worthy products of the automotive 





(Continued on Page 6) 





———¥ out the United States. 


Based upon reports from twen- 
ty-three states thus far received, 


Polk estimated December new pas- 
senger car sales to total 76,700 units, 
This compares with 75,829 for 
November and 96,054 for December, 
1930. 

The Polk report stated that un- 
less the estimate is proved to have 
been too high, when complete re- 
turns from the country at large are 
received, December will show the 
first rise in the sales curve since 
April, 1931, each month thereafter 
through November having shown a 
decline in sales from the previous 
month. 

Five-year averages show Decem- 
ber to have averaged 18 per cent. 
under November. The apparent 
rise in December, 1931, over the 
previous month is unusual. The 
Polk report did not attempt con- 
jecture as to whether this rise was 
the beginning of an upturn in auto- 
mobile sales or whether it was due 
to the presentation of new models 
later in 1931 than in previous years. 

The twenty-three states reporting 


f 7 les 0 lin 
Brooklyn, N. Y., Jan. 18,—All in- | Showed sales of new cars totaling 


31,028 units. This was 11.05 per cent, 
under the 34,883 in December, 1930, 
but 1.21 per cent. increase over No- 
vember, 1931. 

New truck sales in December wer 
estimated to be 12,700, on the bas 
of reports from twenty-four states, 
This compares with a five-year 
average of 18,043 and was 31.50 per 
cent. less than the 6,904 sales in 
these states in December, 1930, and 
17.8 per cent. less than the 5,753 
sales in those states in November, 
1931. The average slaes drop from 
November to December in the last 
five years was 29 per cent. 





1,500 Expected at Chicago 


Chicago, Jan. 18.—Preparations 
have been made to accommodate 
1,500 at the annual pre-show ban- 
quet and meeting of the Chicago 
Automobile Trade Association to be 
held January 29 on the eve of the 


national automobile show here. The 
affair, originated in Chicago years 
ago, will be staged in the grand ball- 
room of the Hotel Sherman, start- 
ing at 6.30 p. m. 


Arrangements for the event have 


been completed, including the selec- 
tion of speakers, who will be Paul 
Hoffman, president of the Stude- 
baker Sales Corporation of America, 
and Major N. A. Imrie, nationally 
known after-dinner speaker, 
Tiffany, president of the Chicago 
Automobile Trade Association, will 
officiate as toastmaster, 


R. G. 


Headed by Thomas J. Hay, treas- 


urer of the association, the pre-show 
committee includes also H. A. Weh- 
meier, vice-president, and Lafayette 
Markle, a director. 


Among prominent figures in the 


industry invited to occupy places at 
the speakers’ table, a number of 
whom have already accepted, are: 
L. A. Miller, president of Willys- 
Overland, Inc.; J. E. Fields, presi- 
dent of Chrysler Sales Corporation; 
Charles W. Nash, chairman of the 
board, Nash Motors Company; Alvan 
Macauley, president of the National 
Automobile Chamber of Commerce 
and the Packard Motor Car Com- 
pany; W. J. McAneeny, president of 
the Hudson Motor Car Company; G. 
M. Williams, president of the Mar- 
mon Motor Car Company; Col. E. 
S. Gorrell, president of the Stutz 
Motor Car Company of America; W, 
A. Blees, vice-president of Oakland 
Motor Car Company; George M. 
Graham, vice-president of the 
Rockne Motors Corporation; L. G. 
Peed, general sales manager of the 
De Soto Motor Corporation; Alfred 
Reeves, general manager of the Na- 
tional Automobile Chamber of Com- 
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RUBBER IMPORTS 
HIGHEST SINCE 
APRIL OF 1929 


New York, Jan. 18.—Imports of 
crude rubber for the month of De- 
cember amounted to 51,931 long tons, 
the highest for any one month since 
April, 1929. December arrivals were 
18.7 per cent greater than November 
this year, and 48.8 per cent, above 
December a year ago, according to 
statistics released by The Rubber 
Manufacturers Association today. 

This organization reports that 
consumption of crude rubber by 
manufacturers in the United States 
for the month of December amount- 
ed to 21,409 long tons, making a 
total for the year of 348,986 long 
tons, as compared with 375,980 long 
tons for 1930. The December con- 
sumption shows a decrease of 6.7 
per cent. as compared with Novem- 
ber, although the seasonal decline 
for the previous five years for De- 
cember under November has been 
8.7 per cent. 

The association estimates total 
domestic stocks of crude rubber on 
hand December 31 at 322,826 long 
tons, an increase of 10.4 per cent. 
over November this year and 60.6 
per cent. over December 31, 1930. 

Crude rubber afloat ‘for the 
United States ports on December 31, 
is estimated at 53,940 long tons as 
against 77,443 long tons on Novem- 
ber 30 this year and 56,035 long tons 
on December 31, 1930. 


SEAMAN BODY CO. 
INCREASES PAY ROLLS 


Milwaukee, Wis., Jan. 18.—The 
Seaman Body Corporation here is 
gradually increasing its force, ac- 
cording to Irving Seaman, vice- 
president. The concern has had on 
its payroll 1,400 employees, approxi- 
mately twice the number needed, 
and has been alternating them to 
spread jobs. This force is now going 
back to longer hours and by the end 
of the month it is hoped to have 
its normal force back on full time. 

The Milwaukee Nash plant has 
been closed temporarily and sales 
results alone will determine the fate 
of this unit, it is stated. The con- 
centration of activities before car- 
ried on in Milwaukee in Kenosha 
and Racine will save the Nash com- 
pany a large a amount of overhead. 


MADISON, WIS., DEALERS 
ELECT SALVAGE OFFICERS 


Madiscn, Wis., Jan. 18—O. D. 
Smart of the Whippet Knight Sales 
Company has been re-elected presi- 
dent of the Auto Salvage Company 
here. Other officers named include 
J. H. Berg, Monona Motor Sales 
Company, vice-president; George 
Bremer, Riley-Bremer-Riley, secre- 
tary; Ralph Hult, Capital Garage, 
treasurer; directors, Frank T. Tiede- 
man, Janeck & Tiedeman; Thomas 
F. Butzen, Butzen Auto Repair Com- 
pany, and Smart, Hult & Berg. 
Milton Strong continues as mana- 
ger of the company. 

During 1931 the concern salvaged 
between 300 and 400 automobiles, 
the good parts being sold and the 
rest of the old automobiles junked. 


4,000 BUSES ON N. J. 
INTRASTATE ROUTES 

Trenton, N. J., Jan. 18.—Opera- 
tion of approximately 4,000 buses on 
458 intrastate routes by 422 con- 
cerns was reported by the State 
Board of Utilities Commissioners. 
The board noted $260,000,000 was 
collected in revenues during 1930, 
representing a steady increase in 
business With gradual substitution of 
buses for street railways: continuing. 








N. J. REPORTS DROP 
IN TRAFFIC ACCIDENTS 
Trenton, N. J., Jan. 18.—An 11.6 
per cent. decrease in motor vehicle 
accidents in New Jersey during No- 
vember over the previous month is 
reported by the New Jersey Traf- 
fic Commission. This is the first 
substantial decrease in monthly fig- 
ures that has been’ noted since the 
statistical department was placed in 
operation on April 1, 1931. 


ADDS FACTORY SPACE 

Los Angeles, Jan. 18.—The United 
Battery Manufacturing Company, 
manufac‘urer of automobile storage 
batteries, is adding manufacturing 
space to its factory at 412-14 South 
Avenue 19, C. H. Robinson is presi- 
dent of the company. 































NEW STAFF HEADS FOR 


/ BENN OIL ASSOCIATION 


Oil City, Pa., Jan. 18.—The Penn- 
sylvania Grade Crude Oil Associa- 


tion has announced that Fayette B. 


Dow will serve as vice-president and 
general counsel, while Harvey Will- 
son succeeds Rodney J. Alexander 
in charge of the association head- 
quarters here. 

Mr. Dow 
been general counsel for the Na- 
tional Petroleum Association and 
counsel for the Western Petroleum 
Refiners Association. He is retain- 
ing both of those offices and will 
make Washington his headquarters, 
as heretofore. 

Mr. Willson has been assistant 
secretary of the association for the 
past six months, having come from 
New York city, where he was as- 
sistant general manager of the 
Rubber Manufacturers Association 
for nine years. 

R. J. Alexander, under whose sec- 
retaryship the association was 
founded and developed for eight 
years, resigned, effective January 1. 
He intends to take a long deferred 
vacation before announcing his 
plans for the future. 


N. Y. BOOSTS CAR 


(Continued from “fie 1) 


who had owned and operated a car 
for not less than two years and had 
not been involved in an accident in- 
volving bodily injury or damage to 
the property of another during a pe- 
riod of twenty-one months ending 
three months prior to the effective 
date of the policy. Such discount 
was not allowed if the assured had 
his operator’s license suspended or 
revoked for having been convicted 
of driving while intoxicated, reck- 
less driving or leaving the scene of 
an accident without stopping to re- 
port. 

Under the new plan persons in- 
volved in accidents in the same pe- 
riod, where the cost of such acci- 
dents exceed $50, or who are con- 
victed of driving while intoxicated, 
failing to stop and make a report 
following an accident, reckless driv- 
ing or commiting a felony involving 
the use of an automobile, are 
charged increases in premiums of 
10, 25 or 50 per cent., according to 
the category in which they fall, 


N. Y. STUDEBAKER SALES 
SHOW GAIN, SAYS FAULKNER 


South Bend, Ind., Jan. 18.—Roy H. 
Faulkner, vice-president of the 
Studebaker Corporation of America, 
upon his return today from the New 


| York automobile show reported that 


the reception given the Studebaker 


|models was extremely satisfactory. 


Mr. Faulkner added that “show of- 
ficials have stated that attendance 
at the show has been greater than 
last year. My own _ observations 
substantiate this statement.” 

More than 200 prospects were 
listed at the Studebaker booth on 
opening day at New York, Mr. 
Faulkner stated. He added: “The 
actual sales in one of the large 
Studebaker retail stores on Broad- 
way were 100 per cent. greater for 
the first few days of jhe show than 
for the same period during the 1931 
show.” 


PONTIAC SALES GAIN. 
IN HOME TOWN AREA 


Pontiac, Jan, 18.—One week after 
public announcement of the new 
Pontiac models, Hodges Motor Sales, 
factoy branch, reported twenty- 
seven new Pontiacs had been sold. 
More than 2,000 demonstrations 
over a twelve-mile course had been 
given and sales of used cars climbed 
150 per cent., B. B. Belford, sales 
manager, says. 

Sale of twenty-five new Buicks 
by Arthur Rose Buick Sales since 
announcement of new models has 
also been reported. This was ac- 
complished with only 200 demon- 
strations. Barney Habel Auto Com- 
pany, Chevrolet dealer, reports one 
new car sold every day this month, 
with demonstrations averaging 
twenty to thirty a @ay. A check 
of all local dealers shows more 
than eighty automobiles sold since 


January 1, with dealers enthusiastic 
for more prospects. 









for several years has 






N. A. D. A. ANNOUNCES 
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ciation. The Chrysler used car 
clinic as developed by Mr. Moock 
and his staff. A sales crew, a mo- 
tion picture, bill board and show 
room display. The most complete 
and sanest program of used car 
operation ever collected in the in- 
dustry. 

12 M.—Luncheon adjournment. 

1.15 P. M.—Call to order, 

1.20 P. M—“Counterfeit Money in 
the Operating Statement,” by Ed- 
ward Payton, Cleveland, O., manage- 
ment consultant, N. A.D. A. A dis- 
cussion of fleet discounts, “extrane- 
ous deductions” and other devices 
for diddling dealers. 

2 P. M—‘“I Paid Salesmen 10 Per 
Cent. and Made Money,” by A. M. 
Scholk, Los Angeles, Cal, A com- 
pensation plan devised by a medium 
sized Oldsmobile dealer on the Pa- 
cific Coast. (Mr. Scholk is appear- 
ing by courtesy of the Graham- 
Paige Motors Corporation, which has 
taken over his compensation plan in 
toto.) 

245 P. M.—Election of officers. 
Reports of committees. 

3.15 P. M—‘“The Purpose of the 
Fleet Discount and Its Abuses,” by 
W. K. Fredericks, Chicago, Ill. One 
of the five men who founded the 
Fleet Sales divisions of the General 
Motors Corporation (not now con- 
nected with the company) will re- 
view the points at issue affecting 
manufacturers, buyers and dealers. 

4 P. M—‘“Men, Motors and Bal- 
oney,” by James Dalton, Industrial 
Editor, Motor, New York, N. Y. 

4.45 P. M.—Adjournment. 


BANQUET SESSION 


Informal 
Red Lacquer Room—Palmer House 


6.30 P. M., February 2, 

Frank J. Edwards, presiding. 

Address: “Bank Functions and 
Merchanidising Needs,” by Walter 
W. Head, New York, N. Y., president 
American, Morris Plan Banking As- 
sociation. Past president, American 
Bankers Association. 

10 P. M. Adjournment. 


G. M. OF CANADA 
PLANS SPECIAL SHOWS 


Toronto, Jan. 18.—Special show- 
ings of its 1932 passenger cars and 
commercial vehicles and trucks is to 
be made at Winnipeg, Man., by 
General Motors of Canada during 
the first two weeks of February, it 
was announced from Oshawa today. 

A passenger car exhibit, consist- 
ing of a total of thirty-five models, 
including the full range of 1932 
General Motors cars, will be held in 
Eaton’s Annex from January 30 to 
February 6, inclusive, and a truck 
and commercial car exhibit in the 
same building the week of February 
8 to 13. The truck exhibit will con- 
sist of fifteen types of Chevrolet 
and G. M. C. _trucks. 


BORG & BECK BUSINESS 
FOR 1931 UP 15 PER CENT. 


Chicago, Ill, Jan. 18.—The 1931 
business volume of the Borg & Beck 
Company, a division of Borg-War- 
ner Corporation, showed an _ in- 
crease Of 15 per cent. over 1930, it 
was announced today by C. S. Davis, 
president of the parent corporation. 
Business for the month of December 
Was equal to the amount done in 
the same month in 1930, as well as 
that of December, 1929, he said. 

The Borg & Beck Company makes 
numerous types of clutches that are 
used as standard equipment by 
leading manufacturers of automo- 
biles and trucks. Its plant is lo- 
cated in Chicago. 


CANADIAN STUDEBAKER 
DEALERS MEET JAN. 26 


Toronto, Jan. 18—The Studebaker 
Corporation of Canada, Ltd. will 
hold a luncheon meeting of its 
eastern Canadian dealers in Mon- 
treal on January 26, it was an- 
nounced today by C. N. Galer, sales 
manager. 

The meeting will take place in 
the Mount Royal Hotel, and a good 
attendance is expected in view of 
the fact that many Studebaker deal- 
ers are expected to attend the Mon- 
treal Motor Show during that week. 


PROGRAM FOR CHICAGO 
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SPARKS bis DETROIT 


Back at the Grind. 



















* + * 
Will Ford Flash It. 
- * ~ 
The S. A. E. Gathers. 
* * . 
And Next Week Oh! Oh! 
- * « 







Chris Sinsabaugh—Detroit Editor 








LIPPING into our crow’s nest in the golden tower of the 
Fisher Building, we find that ten days away at the show 
have upset our Detroit routine and it’s going to be a hard 
struggle to put Sparks back in the column’s home town. We 
are picking up the loose ends and trying to find out what’s 
been going on locally before we can resume the thread of 













our previous conversation. 


Therefore, today’s contribution 


necessarily must be more remarkable for its brevity than its 


newsiness. 
+ 


* 


+ 


WITH THE PERMISSION of the cash customers, and 


copyright ownérs we'll cut it short today. 


There’s plenty 


looming ahead, though, so the intermission will be short. 
Set for next Saturday is the opening of the Detroit show 
which as usual will be one of the leading events of the coun- 


try. 


Whether or not Ford will display his new line is some- 


thing I haven’t found out as yet, but all along Eddie Eden- 
burn has been hoping the Detroit show would be the one to 


break the new Ford job. 


* 


- 


oa 


AND NO SOONER will the Detroit show get agoing 
than the Society of Automotive Engineers will come to town 


for its annual mid-winter meeting, starting Monday. 


This 


meeting will bristle with technical discussions and interesting 


papers on automotive subjects. 


It’s going to be way over 


my head, I fear, but I’ll do the best I can in reporting the 


proceedings. 


Already I have got half way through the 


Chinese dictionary and if John Warner only will send Fay 


Faurote to the battlefront 


Detroit News and I will feel greatly relieved. 


This is anS O S. 


* 


Warner: 


Brother E. Y. Watson of the 


Note to John 


*” 


JUST AS WE WILL be getting back to the old life we 
will have to start out again, for confronting us will be the 
Chicago show, which opens a week from next Saturday and 
which will take the column and its conductor away from 
home for another ten-day stretch. 


I'll be seein’ you Wednesday. 


Hold the wire while I 


dash around a bit and, as Floyd Gibbons would say, dig up 
fresh facts about the local boys. 





KENTUCKY PROPOSES 
TO REDUCE COST OF 
CAR LICENSE FEES 


Louisville, Jan. 18.—Several bills 
have been introduced before the 
present week-old session of the 
Kentucky Legislature seeking to re- 
duce cost of automobile licenses and 


operation. One bill, House 71, by 
L. B. Hamilton of Franklin county, 
would lower the registration fee to 
25 cents per horse power, with no 
regulation of weight involved. An- 
other would continue the present 
plan of taxing horse power and 
weight, but at a lower than the 
present basis. 

Senate Bill 43, by Fred G. Van 
Hoose, Johnson county, is a sane 
bill that would license autos and 
trucks from the time actually in 
use. For instance, under the present 
state law a truck once licensed must 
pay license fee for the entire fol- 
lowing year, even if it is not placed 
in service until the latter part of 
the year. There are some owners 
who do not drive their cars in win- 
ter. There are some companies 
with trucks, salesmen’s cars, etc., 
which do a seasonable business, and 
whose trucks only operate short pe- 
riods of the year. 

Among other bills are bills to 
place production tax on all crude 
oil produced in the state to go to 








the state, others for counties to se- 
cure a production tax on crude. 
Then there are several bills to split 
the gasoline or highway tax as be- 
tween state and counties, so that 
counties could build roads of their 
own. Such measures are legion. 
Some would divide one-fifth of the 
5-cent tax equally aS among all 
counties. 


MEDINA MACHINE CO. 
ON FULL TIME SCHEDULE 
Medina, N. Y., Jan. 18.—Receipt of 
important contracts from several 
automobile manufacturers has re- 
sulted in resumption of full-time 
production schedules at the plant of 
the Medina Machine and Stamping 
Company, with several divisions in 
operation on day and night shifts. 
Orders booked will assure capacity 
working sheets, with full comple- 
ment of employees well into the 
spring months. 


WATERBURY DEALERS | ELECT 


Waterbury, Conn., Jan. 18.—Fred- 
erick G. Loehmann, of the Loeh- 
mgnn Chevrolet Company, 379 West 
Main St., has been elected president 
of the newl} organizéd Waterbury 
Automobile Merchants’ Association. 
Frederick A. Emmona, Oldsmobile 
dealer, is vice-president and Roland 
F. Hochkiss, of the Hotchkiss Buick 
Company, secretary and treasurer. 
The association will sponsor a show 
at the state armory February 3 to 6 
as its first concerted effort. 





Bonus 


Parkhurst Auto Electric, 
Lincoln, Neb., Puts on 


« 


‘Fight - the - Depression’ | 
Campaign—Emphasizes | 


Direct Mail and In- 
creases Contracts 


Lincoln, Neb., Jan. 


W. Parkhurst, proprietor of 
the Parkhurst Auto Electric 
Company, 1637 P St., Lincoln, 
Neb., one of the largest auto- 
motive electric establishments 
in the Middle West, began to 
look around for a means to 
combat the depression, inso- 
far as his own business was 
concerned, at least. He form- 
ulated a plan of procedure en- 
tailing chiefly the adoption of 
a bonus system for each and 
every one of his employees, 
greater emphasis on direct- 
mail advertising and _ in- 
creased activity in making 
contacts with direct customers 


and subdealers. 

Mr. Parkhurst’s “fight-the-depres- 
sion” campaign got under way in fine 
shape early in the second quarter of 
the year, and he closed his books at 
the end of 1930 with very satisfac- 
tory profits, although they were not 
quite up to 1929; but in 1931, with 
his organization still working on the 
same plan of procedure that he had 
adopted in 1930, the Parkhurst com- 
pany not only surpassed its volume 
of service business for 1930, but for 
1929 as well. The result was that, 
while the sale of such accessories as 
windshield wipers and horns and 
wholesale parts fell off approxi- 
mately 10 per cent., the amount of 
service work was great enough to 
make 1931 equal to 1929. 

“T realize that several factors be- 
sides efforts of myself and my em- 
ployees entered into the success ex- 
perienced by the Parkhurst Auto 
Electric Company last year,” says 
Mr. Parkhurst. “For one thing, 
many of my competitors went out of 
business. Too, there was tendency 
for autoists to hang onto their cars 
longer than heretofore, thus causing 
many of my customers, the greater 
percentage of whom belong to the 
‘upper half’ of car owners, to have 
more service work done on their 
machines. But the fact remains 
that, if I hadn’t made the increased 
effort, the Parkhurst ompany now 
would be one of the ‘gone’ instead 
of a ‘going’ concern.” 

Mr. Parkhurst based his bonus 
plan on the equitable basis of first 
figuring out just what it would cost 
him to operate each month, includ- 
ing a fair salary for himself and for 
his employees, and then allowing 
the latter to share in the profits 
of the business. There are sixteen 
employees, including four men in 
the parts department, six on the 
Service floor, five persons ..1 the 
office besides Mr. Parkhurst and 
one man on the road. The service 
men and salesmen come in for a 
slightly greater percentage of the 
bonus than the office help. 

Mr. Parkhurst has built up his 
direct-mailing list to upward of 
3,000 names. Factory prepared 
literature is sent out frequently 
while a personal letter is sent out 
to the sub-dealers when some new 
item is introduced such as a new 
horn, etc. Advertising is also done 
through the medium of road signs, 
with all main highways coming into 
Lincoln bearing the Parkhurst 
markers. The Parkhurst establish- 
ment is situated in the outskirts of 
the main business section of the 
city so that a large amount of traf- 
fic, both motor and pedestrian, 
passes the place. The proprietor 
has taken advantage of his location 
to elaborate upon his window dis- 
plays, changing them frequently and 
keeping attractive accessory items 
constantly on exhibition. 

Obviously, the more contacts a 
firm makes the more new custom- 
ers it will get. Mr. Parkhurst has 
worked hard during the past two 
years to increase his contacts. One 


18.— | 
In 1930, when his volume of | 
business began to fall off, J. | 
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method has been to invite his old 
customers to bring their friends and 
come to his place of business to in- 
| spect new accessory items and new 
shop equipment. Another method 
is to contact the new and used car 
dealers of the city, leaving cards to 
be filled out and given to pur- 
chasers of cars. This brings the 
new cars in and paves the way for 
future business after the dealer 
guarantee period has elapsed. While 
this is a good lead to business, more 
immediate results are obtained from 
the purchasers of used cars, as elec- 
| trical repair and replacement needs 
jare apt to develop sooner on the 
| used car than the new, even if the 
| former has been thoroughly recondi- 
| tioned. 

The Lincoln firm has found it 
profitable to cater to the more 

| wealthy class of car owners. This 
| has been done through direct-mail 
| advertising and by maintaining a 
| high class establishment. 

Mr. Parkhurst started in business 
|for himself in 1918, after having 
spent the most of his commercial 
| life in the automotive electricity 
| business. Starting with a three-man 
‘shop, his business had grown so 
| rapidly by 1928 that he moved into 
|new and larger quarters, and has 
| been hiring additional help ever 
|since. The present shop is 50 by 
}142 feet. contains approximately 
$4,500 worth of shop equipment and 
‘is one of the largest and best 

|equipped concerns of its type be- 
'tween the West Coast and Chicago. 
|Mr. Parkhurst has never enlisted 
outside capital in his business, but 
has expanded into his present status 
as proprietor of a $170,000 concern 
| (last year’s figures) by putting his 
| profits back into the business. 

| The service department has been 
| divided into sections with special- 
| ized service men for the different 
phases of the business, such as bat- 
| tery and ignition work, radiator re- 
| pair and fuel pump service. A serv- 
lice truck is maintained to serve as 
la trouble shooter and tow-in car. 
This service is given without extra 
charge over shop prices to motor- 
ists within the city. 

The Parkhurst 
serves aS a jobber for the South 
Platte River territory in automotive 
electric parts and accessories, There 
are ten service stations in this ter- 
ritory which are operated directly 
under Parkhurst. The road man 
visits these stations and other sta- 
tions in the South Platte territory 
regularly, both in the capacity of a 
salesman and instructor. 

The plant interior has been So ar- 
ranged that there is a minimum of 
confusion and wasted motion. A front 
entrance and rear exit are provided, 
with the office and parts depart- 
ment in front and to one side of the 
entrance. An alphabetical card sys- 
tem is used on all parts. Parts are 
kept on steel shelves. The stock of 


' 
parts is the most complete in 
Nebraska. 

Shop equipment includes complete 





establishment 


electrical test and motor X-ray 
equipment, speedometer _ service 
equipment, radiator repair equip- 
ment, battery service and renair 
equipment and a machine shop. 

Parkhurst Auto Electric Company 
has built up a reputation for being 
“the” place to go for electrical 
service, and the company acts as 
factory service distributor for most 
of the large battery, ignition system, 
radiator and similar manufacturing 
concerns, thus receiving a large vol- 
ume of business from Lincoln auto- 
mobile dealers. Incidentally, this 
business helps to level off the service 
department work load, with dealer 
repair jobs occupying the, time of 
the service men in the lulls between 
the direct-to-customer jobs. 








CAROLINA BUICK DEALER 
ADDS 32% SALES IN 1931 


Spartanburg, S. C., Jan. 18.—Er- 
nest Burwell, head of Ernest Bur- 
well, Inc., local Buick dealership, 
reports that his firm registered a 
32 per cent. increase in the number 
of new automobiles sold during 1931 
as compared with 1930. 

“Those people who were waiting 
for the world to come to an end in 
1931 were disappointed,” said Mr. 
Burwell. “The world is all right, 
but some of us in it are not click- 
ing, and you can’t get ahead of de- 
pression by walking and talking.” 


Plan Enables Shop to S 


12,000 ATTEND 
OPENING NIGHT OF 
NEWARK SHOW 


Newark, N. J., Jan. 18.—Marking 
its twenty-fifth anniversary with 
the largest display of mector cars 
ever assembled here and with a sil- 
ver motif pervading the decorations 


in celebration of the occasion, the 
1932 Newark automobile show 
opened Saturday night at the 113th 
Infantry Armory. More than 12,000 
persons attended the opening. Five 
sales were recorded in _ the first 
thirty minutes the show was open. 
Cars on display include the Au- 
burn, Buick, Cadillac, Chevrolet, 
Chrysler, Cord, De Soto, Dodge, Es- 
sex, Franklin, Graham, Hudson, 
Hupmobile, LaSalle, Marmon, Nash, 
Oldsmobile, Packard, Peerless, 
Pierce-Arrow, Plymouth, Pontiac, 
Reo, Rockne, Studebaker and Wil- 
lys-Knight. In all, about 130 models 
are shown, There are also two mo- 
torboat booths and a motorcycle 


display and one exhibit of automo--. 


bile radio equipment as well as ac- 
cessories. Advances in streamlining 
constitute the dominant new note of 
the displays this year. 

Associated in conducting the show 
are the Newark dealers for the ex- 
hibited cars, members of the New- 
ark Auto Trade Association, as well 
as dealers in the vicinity. For the 
purpose of the show they are in- 
corporated as the Newark Auto Ex- 
hibition Company, of which Horace 
W. Bonnell is president. 

Missing from the show as it 
opened were the special exhibits ar- 
ranged by manufacturers for the 
national show closing in New York 
that night. They were brouhgt over 
and installed over the week-end. 

Claude E. Holgate, manager of the 
show, reported a heavy advance in- 
terest in the showings and declared 
that genuine buying power was evi- 
dent. He was particularly pleased 
over the action of the manufacturers 
in bringing their special exhibits 
here. 

“This recognition of the import- 
ance of the Newark territory has 
been made by the national manu- 
facturers after an exhaustive study,” 
Mr. Holgate said. “The numerous 
important mechanical improvements 
are shown best in what are called 
‘stripped’ and ‘action’ models, spe- 
cially prepared in the factories. The 
decision that the Newark show shall 
have these on a par with the New 
York exposition tells its own story 
of the results of the canvass the 
manufacturers have made of the 
immense buying power of Newark 
and its suburbs, with their tremen- 
dous per capital concentration of 
wealth.” 


ANTIQUE CAR DERBY 
FEATURES PHILA. SHOW 


(Continued from Page 1) 








bearing names Still illustrious in the 
automotive field and others whose 
cognomens have been forgotten ex- 
cept by a few withered ancients, 
will chug their way from distant 
points to Philadelphia in this inter- 
esting event. Entries have been re- 
ceived from Norristown, Douglas- 
ville, Quakertown, Hawley, Harris- 
burg, Wilkes-Barre, Nanticoke, Ply- 
mouth and Old Forge in Pennsyl- 
vania and from Toms River and At- 
lantic City in New Jersey, Milford, 
Del., and Brooklyn, N. Y. Three one 
cylinder cars are entered. The 
Brooklyn entry will try to negotiate 
New York city traffic. All entries 
must arrive at New Convention Hall 
between noon and 4 o’clock on 
Wednesday. 


200 CARS EXHIBIT FOR 
SHOW IN JERSEY CITY 
Jersey City, N. J., Jan. 18.—The 
Jersey City Automobile Show will 
open January 23 and continue for 
one week. Two hundred cars will 


be on display at the Hollywood Auto 
Salon. Arthur Potterton, Commis- 
sion of Parks and Public Property, 
will officially open the show, which 
is in charge of Frank Galland, One 
night of the week is to be set aside 
in tribute to Gov.-Elect Moore. 


800 ATTEND CHEVROLET 
MEMPHIS ZONE SESSION 


Memphis, Tenn., Jan. 18.—About 
800 dealers, salesmen and bankers 
from the Memphis zone attended 
the sales meeting here of the Chev- 
rolet Motor Company. M. D. Doug- 
las, general parts and service direc- 
tor from Detroit, was the principal 
speaker. The morning session was 
held at Ellis Auditorium, followed 
by a luncheon at Hotel Peabody. 
There was an afternoon meeting, 
with illustrated program. More 
than a carload of scenery was 
brought here for the occasion. 

The 100-Car Club men were espe- 
cially honored at the luncheon ses- 
sion. Officers of the club initiated 
at evening session at Chisca Hotel 
were: G. L. Perry, Jackson, Tenn., 
president; G. G. Strickland, Helena, 
Ark., vice-president; H. A. Green; 
Corinth, Miss., secretary, and J. T. 
Little, Greenfield, Tenn., treasurer. 

In Mr. Douglas’ party from De- 
troit were C. P. Fisken, manager 
commercial car department; P. A. 
McKay, assistant manager, parts 
and service; A. W. Familar, assis- 
tant manager of dealer accounting; 
W. V. Tomlinson, commerciad car 
department; C. G. Smith, zone 
manager, Memphis, and A. W. Gil- 
pin, regional manager, St. Louis. 


LOUISVILLE SHOW 
OPENED YESTERDAY 


Louisville, Ky. Jan. 18—The 
twenty-fifth or silver anniversary 
show of the Louisville Automobile 
Dealers Association opened here to- 
day at the Jefferson County Armory, 
where the annual shows have been 
held for a period of many years. 

Decorations for the show through- 
out the armory are carried out in 
a silver scheme, and are unusually 
attractive. 

The association was formed in 
1904, but skipped a show about 
1908, when the old Coliseum burned 
a day or so before the show was to 
start and there was no other suit- 
able place available. During the 
war a show was also passed, due to 
lack of models to show, and lack 
of need of a show, in that the 
dealers could sell more cars than 
they could possibly secure, in view 
of the fact that war needs were 
taking almost all the cars that could 
be produced. 

This association throughout its 
long life has had but one president, 
Prince Wells, head of the Prince 
Wells Company, veteran Nash dealer 
and distributor, having served con- 
tinuously since the body was formed. 
Mr. Wells originally started with 
the old Rambler company, and in 
turn represented its successors the 
Jeffrey and Nash, having handled 
product of one organization vir- 
tually throughout his automobile 
selling experience, except for short 
intervals when he had a Ford 
agency, or handled some other cars 
on a temporary basis. 


NEW BRUNSWICK DEALERS 
PLAN FOR ANNUAL SHOW 


New Brunswick, N. J., Jan, 18.— 
Work has been started for the an- 
nual automobile show to be held in 
this city. Local automobile dealers 
are now busily engaged preparing 
for the event which promises to 
measure up in color and setting 
with similar shows being conducted 
throughout the country. 

Frederick Russell of the Russell 
Chevrolet Company, president of the 
New Brunswick Auto Dealers’ Asso- 
ciation, heads the show committee 
and the other local automobile deal- 
ers are co-operating to make the 
show a success. The place for the 
show has not as yet been selected. 

Automobile dealers are looking 
forward to the co-operation of the 
city administration as well as mer- 
chants in making the event out- 
standing. 


PIONEER RUBBER MAN_ 


DIES IN CANADA | 
Toronto, Canada, Jan. 18.—Charles | 


Newton Candee, president of the 
Gutta Percha and Rubber, Ltd., died 
at his home in this city on Wednes- 
day, January 13, at the age of 76 
years. Mr. Candee was born in 
Rochester, N. Y., but had resided in 
Toronto since 1886. 
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ENTHUSIASM STRONG 
FOR ST. PAUL, MINN, 
SHOW OPENING FEB. 6 


St. Paul, Minn., Jan. 18.—Plans 
have been virtually completed for 
the St. Paul Automobile Show to 
be held in the new _ $1,500,000 
Municipal Auditorium, February 6 
to 13, the week following the Chi- 
cago show. 

The new auditorium with a floor 
space nearly double that of the 
old building is ideal for show pur- 
poses and the arena floor, 47,000 
Square feet in area, will be devoted 
exclusively to the display of passen- 
ger cars. 

The St. Paul dealers are en- 
thusiastic over the show and are 
co-operating to the fullest extent. 
This is reflected in the fact that, 
although it is three weeks until the 
opening, over ninety per cent. of 
the space has been sold. The local 
newspapers, the St. Paul Daily 
News and the Dispatch and Pioneer 
Press, are keenly interested in the 
success of the show and are running 
full page ads regarding it in their 
Sunday issues. 

With the letting of the decorat- 
ing contract the past week, visitors 
to the St. Paul show are assured 
of something unique in the way of 
decorations and entirely different 
from anything ever attempted be- 
fore in this section. 

Ben Pollack and his orchestra of 
the Columbia Broadcasting System 
has been engaged to furnish music 
for the show and for dancing in 
the beautiful main ballroom of the 
auditorium which is entirely apart 
from the arena floor where the cars 
will be displayed. 

A 1932 sedan will be given away 
every day of the show, with a luxu- 
rious sedan of the higher price class 
to be a grand prize on the last day. 

The Minnes?ta Motor Trades As- 
sociation will hold its annual con- 
vention in St, Paul, also at the au- 
ditorium, Tuesday, February 9, of 
show week and is expected to at- 
tract in the neighborhood of 1,000 
dealers from throughout Minnesota 
and the surrounding territory, 


GRAHAM.-PAIGE DETROIT 
LUNCHEON NEXT TUESDAY 


Detroit, Mich. Jan. 18—The 
Graham-Paige Corporation will hold 
a meeting and luncheon for its deal- 
ers on January 26, during the auto- 
mobile show in this city. The event 
will be held at the Hotel Statler, 
luncheon being served at 1 o’clock. 
An interesting program has been 
lined up for the benefit of dealers 
from this territory. 

NEW CHRYSLER BRANCH 

Pompton Lakes, N. J., Jan. 18— 
The James Motor Company, to deal 
in Chrysler and Plymouth, has been 
organized here by William and 
Ernest James. This is a branch of 
the Paterson dealership. 
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Reciprocal Bargaining 


NE of the constructive addresses brought out by Inter- 
national Day at the New York show was made by 
James D. Mooney, president of General Motors Export. In 
this speech Mr. Mooney voiced an earnest plea for reciprocal 
bargaining among nations in the matter of tariffs. 

Mr. Mooney voiced the opinion that much of the unem- 
ploment and loss of buing power throughout the world are 
caused by the artificial trade barriers raised by tariff walls. 
He urged all those present at the International Day meeting 
to use their influence, when they have returned home, to 
bring about a more enlightened policy in this matter of 
barriers against trade between or among nations. 

One does not have to be a confirmed internationalist to 
see the value of trade among nations in this present crisis. 
We have an excellent example of this in our own industry. 
In 1929 every man employed in the automotive industry 
drew two months’ wages from the export business that we 
did. In other words, one-sixth of our automotive production 
was sold to buyers in other countries. If we had that amount 
of export business today some hundreds of thousands of 
men who have no jobs now would be happily at work. 

Granting that the depression would have come anyway, 
nevertheless we accentuated it by erecting an almost 
unscalable tariff wall around the United States. We expected 
to keep other nations from selling anything here in com- 
petition with our home industries, but at the same time we 
expected them to keep on buying from us. Or did we? 
Perhaps the genial gentlemen who framed our tariff act 
had other fish to fry and cared nothing for export business. 
But some hundreds of thousands of our fellow citizens who 
might be at work if there were export trade and who are 
now sitting on park benches may not agree with them. 

Bargaining among nations so that each can earn some 
money in the other’s territory without ruining home indus- 
t tries is the only sane method of conducting international 
| trade. It is a very much better method than permitting a 
congress of politicians to settle so intricate and complex a 
matter as tariffs. 








| Automotive Leadership 


! IN A RECENT ARTICLE B. C. Forbes, the well-known 
commentator on financial matters, had some very pleasant 
things to say about the spirit with which the automotive 
leaders are attacking their present problems. 

“It is more refreshing,” said Mr, Forbes, “‘to mix with 
the automobile men now in New York than with men in 
the financial world. Automobile executives, almost without 
exception, are putting forth strenuous efforts to arouse the 
buying public’s interest. They are confident that the worst 
is over and that 1932 will bring improvement. They expect, 
however, to have to exercise every ounce of energy to book 
business even for extraordinarily attractive values. They 
don’t expect to get anything without working for it and 
working hard. 

“This they are doing rather than spending their days 
whining and deluging one another with tears.” 

This is rather a splendid tribute to the leadership of 
the automotive industry. It shows that our people have seen 
the one pathway back to prosperity and are taking it. We 
may confidently recommend this course of procedure to every 
other industry in the United States. According to the general 
acceptance the rule of conduct will be the rapidity with 
which we turn the curve upward toward revival. 








R. A. Tarantous, Vice-President, Alexander Johnston, Secretary. 
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CAR INDUSTRY 
BOOSTS OUTPUT 


(Continued from Page 1) 


steel for the Detroit district con- 
tinues to brighten the northeastern 
Ohio industrial picture. A steel 
plant at Massillon, O., has lifted op- 
erations 10 per cent, or more and 
a plant at Warren, O., has increased 
operations similarly. Prospects are 
favorable for the resumption of 
operations at at least one one blast 
furnace, a unit in Carnegie Steel’s 
Ohio works group, and perhaps one 
other stack. 

Another automobile steel pro- 
ducer, Sharon Steel Hoop Company, 
will continue another week at 55 
per cent. of capacity on improved 
volume of business from the auto- 
mobile industry and other con- 
sumers. An encouraging number of 
small orders continue to hold the 
company’s ingot-making rate at re- 
cent levels, which have been con- 
siderably above that of other dis- 
trict manufacturers. 

Three of six open-hearth fur- 
naces are melting for Sharon Steel 
Hoop, unchanged from last week 
and the same number melting in 
the corresponding week of 1931. Strip 
and sheet mills are continuing on a 
part-time basis, but total output 
for the coming week is expected 
to show a narrow gain over the 
current week's. 

A likelihood that Carnegie Steel 
Company will resume melting at an 
Ohio works blast furnace shortly 
gives basis to expectations that the 
automobile industry, taking more 
than 20 per cent. of the company’s 
district output in normal times, has 
improved sufficiently to justify a 
higher ingot-making output shortly. 
At the week’s start, however, the 
company’s schedule is expected to 
show six open-hearth furnaces 
melting. 


| COMING EVENTS | 


JANUARY 
16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show 
16-23—Buffalo. N. ¥. Annual automobile 
show of Buffalo Automotive Trade 
174th Regiment 


Armory 
17-23—Cincinnati. Automobileeshow of Cin- 


Association, Inc., 


cinnati Automobile Dealers’ Asso- 
ciation 

16-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 


Trades, Inc 
16-23—Omaha, Neb. Annual! show, Omaha 
Auto Traders Association, 
18-20—Chicago. National Wheel and Rim 
Association, Edgewater Beach Hotel, 
convention, 
18-23—Philadelphia, Pa. Philadelphia Auto 
Trade Association, show. 
18-23—Portland, Me. Annuai Automobile 


Show. 
18-23—Brooklyn, N. ¥. Brooklyn Motor 
Vehicle Dealers’ Association, show. 
18-23—Louisville, Ky. Louisville Automo- 
bile Dealers’ Association, show 
Garland Lea, manager. 
18-23—Rochester, N. ¥. Annual! Automo- 
bile Show, Rochester Automobile 
Dealers Association, Inc. 
21-24—Dubuque, Ia. First Annual Auto- 
mobile Show, Dubuque Automobile 
Dealers’ Association. 
23-28—Columbus, O. Annual Automobile 
Show, Columbus Automobile Deal- 
ers Company. Auditorium, 
22-30—New York. National Motor Boat 
Show, Grand Central Palace. 
23-30—Detroit Mich. Annual show Con- 
vention Hall 
23-30—Baltimore. Annua! Automobile Show 
23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication. 
23-30—Pittsburgh. Annual! automobile show 
of Pittsburgh Automobile Dealers’ 
2 Association, Motor Square Garden 
25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annua) meeting 
Bok Cadillac Hotel. 
25-30—Paterson, N. J. Annual Automobile 
Show, Paterson Auto Trade Asso- 
ciation, Armory. 
30-Feb. 6—Washington, D. C. Washington 
Automotive Trade Association, show 
30-Feb. 6—Clevelana. Annuai Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
30-Feb. 6—Chicago, Ul Nationa! 
bile Chamber of Commerce. 
Automobile Show 
30-Feb. 6—Chicago, Ul. Automobile Salon 
Hote] Drake. 
FEBRUARY 
4-6—Springfield, Ill. Annual Automobile 
Show, Springfield Automobile Dea)- 
ers Association, State Arsenal. 
6-13—St. Paul. Annual] Automobile Show 
St. Pau! Automobile Dealers. tnc. 
7-13—St. Louis. Annual] Automobile Show. 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building 
10-13—-Trenton, N. J. Annual) Automobile 
Show, Trenton Automobile Tra ‘e 
Association 
13-19—Indianapolis, Ind. 


Automo- 
Nationa) 


Indianapolis Au- 
tomobile Trade Association Show. 
Ear] G. Henry, Mgr. 

13-20—Kansas City, Mo, Annual! 
mobile Show. Kansas City 
Car Dealers’ Association. 
Royal Building. 

13-20—Los Angeles, Cal. 
Hotel Biltmore. 

17-21—Peoria, Ill. Automobile Show. 

22-March 5—San Francisco, Cal. Autcmo 
bile Sa'on. Palace Hotel. 


Auto- 
Motor 
American 


Automobile Salon 


MARCH 
8- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual = srow. ae * 


Travers, chairman, 


ern ett ee 


IN YOUNGSTOWN 
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TENNESSEE CONSIDERING 
ENFORCEMENT OF TRUCK 


WEIGHT LIMIT STATUTE 


Nashville, Tenn., Jan, 18 (UTPS). 





Immediate steps to outlaw all 
trucks, buses and other vehicles 
weighing more than ten tons are up 
for consideration by the State High- 
way Department, stated Finance 
and Taxation Commissioner Chas. 
McCabe today. 

Section 2703 of the new state code, 
adopted by the legislature just ad- 
journed, sets the weight limit for 
vehicles operating on public roads 
and highways in Tennessee not to 
exceed ten tons. That this section 
is being violated every day is com- 
mon knowledge, and the ever in- 
creasing size and weight of new 
trucks being built, operating both 
interstate an dintrastate, over the 
State highways and city streets are 
hauling loads in excess of what the 
roads were built to carry. 

To curb this growing abuse of the 
highways, Commissioner McCabe 
has asked Attorney General L. D. 
Smith for an interpretation and 
opinion as to the enforcement of 
the terms of Chapter 130 of Section 
2703 of the new code. 

Four portable weighing machines 
have been purchased by the High- 
way Department to be used in en- 
forcing the law, said Mr. .AcCabe. 
The weighing devices being small 
enough to be carried by a motor- 
cycle patrolman, with which he may 
weigh the load on each wheel sepa- 
rately. 

Commissioner McCabe said the 
state highway patrol is under his 
supervision, and he had sought the 
attorney general’s opinion before in- 
structing them to enforce the law. 
Members of the highway patrol had 
advised him that there were many 
trucks and vehicles operating over 
Tennessee highways weighing as 
much as fifteen tons. 


PERKINS MINNEAPOLIS 


GMC BRANCH MANAGER 
Minneapolis, Minn. Jan. 18 


(UTPS).—O. H. Perkins has been 
made Northwest branch manager for 
the General Motors Truck Corpora- 
tion here. He succeeds C. L. Jobe, 
resigned. Mr. Perkins has been 
manager at St. Louis, and previously 
for ten years in the automobile 
business in Milwaukee, Wis. 

J. L. Garrity, until recently presi- 
dent of the Northwest Cadillac-La 
Salle Corporation, has former Gar- 
rity Motors, 1420 Harmon Place, and 
will handle the Oldsmobile. 

Zone Manager W. J. Bryan an- 
nounces appointment of LaMere 
Auto Service, 509 Ist Ave., North- 
east, Oakland dealer. 

E. H. Schoenmann, formerly vice- 
president in charge of sales for the 
Kremer Motor Company, has formed 
the Schoenmann Motor Company to 
sell the Hudson-Essex line, 16th 
Street and Hennepin Avenue. 


2 CITIES ADD SPARTON 
POLICE RADIO RECEIVER 


Jackson, Mich. Jan. 18.— Two 
more Middle Western cities have re- 
cently joined the group of munici- 
palities using Sparton radio receiv- 
ing sets as part of their police car 
equipment, according to E. T. H. 
Hutchinson, sales manager of the 
Sparks-Withington Company. These 
cities are Wichita, Kan., and Cicero, 
Til. 

In the case of Wichita, Sparton 
receivers have been adopted exclu- 
sively, while installations by the 
police department of Cicero also 
represent a major investment in 
modern law-enforcing equipment, 
HIGHWAY TRAILER OPENS 
BRANCH IN LONG ISLAND CITY 

Long Island City, N. Y., Jan. 18.— 
The Highway Trailer Company, in 
line with future plans and develop- 
ments, has opened up a direct fac- 
tory branch at 32-01 Queens Boule- 
vard here. The new branch is under 
the direct management of H. M. 
Chadwick, who has been associated 


in the automotive field for a number || 


gf years. 


GOODRICH ELECTS 
TWO DIRECTORS 
Akron, O., Jan. 18.—B. F. Good- 
rich Company directors held their 
regular January meeting in New 
York city last week, electing Corliss 
Sullivan and R. S. Rauch to fill ex- 
isting vacancies in the board. 


PERMISSIVE MERIT 
RATING BILL FILED 
IN MASSACHUSETTS 


Boston, Jan. 18.—A bill providing 
for a merit and demerit rating of 
motor vehicle insurance has been 
filed by Senator Arthur W. Hollis of 
Newton. 

The measure, which is permissive 
and not mandatory on merit rating, 
provides, in brief, that a good driver 
may be given his insurance at 10 
per cent. under the established rates, 
Otherwise, the motorist would be 
required to pay a penalty for his 
carelessness. 

Two bills relating to taxicab driv- 
ers were filed. One provides that 
drivers of such vehicles must be 
United States citizens and the other 
provides for the licensing of taxicabs 
by the State Department of Public 
Utilities. 

Representative Ralph E. Otis of 
Pittsfield filed a bill to prohibit the 
registrar of motor vehicles from sus- 
pending or revoking an operator’s 
license when said operator has been 
found not guilty in court. At the 
present time the registrar has the 
power to take such action regardless 
of the ovtcome of the court case. 

Appointment of a joint special 
legislative committee consisting of 
six senators and nine representatives 
to investigate the handling of the 
compulsory automobile insurance 
law by the companies writing this 
form of coverage is sought in an 
order filed by Representative John 
W. MacLeod of Chelsea. 

Representative John S. Derham 
of Uxbridge filed a bill to require 
that compulsory automobile policy 
cancellation shall be accompanied 
by the return of the plates to the 
registrar of motor vehicles. 
OMAHA TRUCK SHIPMENTS 

OF LIVE STOCK SHOW GAIN 


Omaha, Neb., Jan. 18.—A large. 


increase in the number of head of 
live stock shipped by truck to the 
Omaha stockyards was experienced 
in 1931 over any preceding year. Re- 
cently compiled figures show that 
36.4 per cent. of all animals reach- 
ing the market came by truck, while 
the greater percentage of hogs re- 
ceived came in that manner. Of 
the total of 3,524,691 hogs, 2,048,165 
were trucked in, and 694,113 of the 
1,570,054 cattle, 48,393 of the 119,791 
calves and 589,522 of the 3,510,013 
sheep were unloaded at the truck 
docks during the past year. 


J. H. HEARNEN, JOBBER, 
HEADS CAMDEN C. OF C. 
Trenton, N. J., Jan. 18.—J. Harry 
Hearnen, automotive jobber, has 
been re-elected president of the 
Chamber of Commerce, In his ad- 
dress he suggested that the mem- 
bers plan their work, and work their 
plan, Homer S, Trecartin, who was 
general manager of the Roller Bear- 
ing Company of America when he 
resided here and for the past year 
a consultant in the construction of 
an industrial plant in Moscow, 
Russia, was the guest speaker at 
the dinner, His topic was “Intimate 
Glimpses of Russia.” 


WILL HANDLE ACCESSORIES 

Jersey City, N. J., Jan. 18.—Lincoln 
Service, Inc., 295 Jackson Ave., to 
conduct in general accessory busi- 
ness, has been formed by Leo Rosen. 








The “feel” of Man- 
hattan is here, as 
well as luxury of 
appointment. 700 
rooms with tub and 
shower bath, cir- 
culating ice water. 
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-*A BRAKING 
HIEVEMENT 





that keeps pace. 
with free wheeling 


OF 





ERED BY 





STEWART-WARNER 


Free Wheeling Demonstrates the 
Sensational Advantages Stewart- 
Warner’s 4-Wheel Power Brake 
System Offers to Keep Pace with To- 


day’s Traffic 
Problems . . 


itis no more a reflection 
on free wheeling, to say 
that it is a development 
that revealed the neces- 
sity forbetter brake pro- 
tection, than it is to say 
that balloon tires point- 
ed out the necessity of 
moditying wheel and 
steering equipment 
Free wheeling, by dispensing with engine friction and pump- 
ing action as a force in deceleration, simply focuses atten- 
tion on the need for developing brakes to take care of a 
greater responsibility. 


Power Unit and all 3 
parts ossembled © 
withcosingremoved ais 





The Stewart-Warner 4-Wheel Power Brake System compen- 
sates for this loss of engine braking effect. It offers a big 
advantage in free wheeling not possible to obtain with other 
brakes. For the power for deceleration is not dependent in 
any way upon the running of the engine, as it is derived di- 
rectly from the traction of the car wheels. When the brakes 
are applied, a load is put upon the propeller shaft, which has 
a retarding effect on the wheels comparable to braking with 
the clutch in. This is very desirable at high speeds, since there 
is a uniform retarding effect through the differential gearing 
to the rear wheels when brakes are applied. 


This action is an inherent characteristic of the operation of 
the power unit, and is equally effective whether used with 
free wheeling or not—or with the engine clutch in or out. 


An advantage of this design is that all parts ot the power 
unit and free wheeling mechanism can be installed completely 
assembled in one housing — and easily attached in the final 
assembly of the transmission. All this may be accomplished 
without disturbing present transmission case design. 


Safer, more economical, more comfortable 
Braking for Cars, Motor Coaches, 
and Trucks of all types 


Lessens driver’s fatigue, for a power six times the motor power 
used to accelerate to a given speed is always at the command 
of the driver without muscular effort. The amplification me- 
chanism applies braking power in direct proportion to pedal 
pressure. It is always under driver's control as there is no ab- 
normal energizing ac- 
tion of wheels. 


Carowners, MotorCoach 
and Truck Operators will 
be interested in the low 
maintenance costs of 
these brakes. In many 
tests,10,000 to 20,000 
miles have been run up 
before adjustments were 
necessary. Adjustment 
requires no brake-test- 
ing machine—only a 
wrench and a screw 
driver. Uniform distri- 
bution of braking power 
and wear is assured by 
unique design and construction. No additional booster devices 
are required with these brakes, even on the largest motor 
coach or truck. 


Wheel Brakes Offer Unusual Advantages 
for Pedal Operated Installations 


Their simplicity, direct positive linkage and improved design 
assure a uniform distribution of braking force and an accuracy 
of modulation heretofore unobtainable. 


The unusual design and construction of the one-piece forged 
shoe assures equal pressure and prevents scoring. 


Hand or Emergency Brake 


The Hand Brake of the Stewart-Warner System pulls directly 
on rear brakes, and also simultaneously on the front brakes 
through brake distribution lever. It may be applied inde- 
pendently of service or foot brake, and is always available 
should any part of the system fail. A unique Booster link—or 
automatic slack take-up—provides reserve even after foot 
brake becomes inoperative through excessive wear. 


For complete details of construction and demonstration of 
the operation of Stewart-Warner’s Braking System, call or 
write our Engineering Department. It is at your service. 


STEWART-WARNER CORPORATION, Chicago, U.S.A. 


Illustration of Front 
Backing Plote illus 
trating simplicity 


Only!7 partsincluding 
the lining in the front 
wheel assembly—only 
14 parts in the rear 





STEWART-WARNER BRAKE SYSTEMS 
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1,500 EXPECTED AT 
CHICAGO PRE-SHOW 
DINNER JANUARY 29 


(Continued from Page 1) 


merce. C. A. Vane, general manager 
of the National Automobile Dealers 
Association; C. C. Hanch, general 
manager of the National Association 
of Finance Companies; S. A. Miles, 


general manager of the national au- 
tomoble shows; J. R. Histed, H. M 
Allison and Ralph Temple, former 
presidents of the Chicago Automo- 
bile Trade Association. ; 

A departure in one detail will 
be introduced at the forthcoming 
banquet. Major Imrie, World War 
hero, noted wit, and professor of 
history at Culver Military Academy, 
will speak before the final courses 
of dessert and coffee, instead of 
at the conclusion of the dinner. 
These will then be served, following 
which will come the more serious 
message of the evening, to be de- 
livered by Mr. Hoffman, whose topic 
will be “The 1932 Salesman.” This 
procedure, it is explained, will be 
adopted to afford a break between 
the wit and wisdom on the speak- 
ing program. 

Mr. Hoffman has been selected as 
being particularly. well qualified to 
state his message. In addition to 
being a forceful speaker, he has for 
years been prominent in both the 
dealer and factory pictures. A for- 
mer Chicagoan, he started here in 
the automobile industry as a sales- 


man for the Halliday car, trans- 
ferring to California later, where 
he sold the E-M-F, He first at- 


tained national fame as Studebaker 
distributor for Southern California, 
with headquarters in Los Angeles. 
There he introduced numerous in- 
novations in both sales and ser- 
vice methods. About six years ago 
he was called to the Studebaker 
factory in South Bend by President 
A. R. Erskine, and placed in gen- 
eral charge of sales activities. 


NEW YORK CITY 
FILES ANSWER TO 
BROCKWAY SUIT 


(Continued from Page 1) 


charges that limiting of the field of 
bidders to “manufacturers” as dis- 
tinguished from specialized pro- 
ducers, means a “waste of taxpayers’ 
funds,” and “unlawful” exclusion of 
the great majority of truck pro- 
ducers. 

Major Emil Leindorf of Brockway 
still insists that if Brockway wins, 
the White and Autocar companies 
will lose any money they spend 
carrying out their contracts. 

Although these contracts have 
been signed, Brockway is still seek- 
ing to have the specifications they 
were awarded under declared illegal, 
and to force issuance of more open 
specifications for these trucks and 
flushers. A similar suit by Brock- 
way testing legality of specification 
of a manufactured chassis for motor 
driven brooms is also pending. 


BROOKLYN SHOW 
HAS 200 EXHIBITS 


(Continued from Page 1) 


world awaited the approval of the 
borough. 

Every conceivable type of passen- 
ger vehicle is represented and the 


makes of cars shown are: Auburn, 
Buick, Cadillac, Chevrolet, Chrysler, 
Cord, DeSoto, Dodge, Durant, Essex, 
Ford, Franklin, Graham, Hudson, 
Hupmobile, LaSalle, Lincoln, Mar- 
mon, Nash, Oldsmobile, Packard, 
Pierce-Arrow, Plymouth, Reo, 
Rockne, Studebaker, Stutz, Willys- 
Knight and Willys-Overland. 
While there were no opening cere- 
monies at the Brooklyn Automobile 
Show, Borough President Hesterberg 
attended ana extended his congratu- 
lations to the Brooklyn Motor Ve- 
hicle Dealers Association. Among 
other things he said: “There is every 
reason to believe that this exhibition 
will result in great good to the pub- 
lic, as well as to the manufacturers, 
and I have a feeling that it will 
mark the turning point for the bet- 
ter in general business conditions.” 




























































































Passenger Car Equipment and Accessories 
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Auburn 8-100 _ —|<— — | Cha USL | — —_-|— —_|— —-|— —-|- |— — | Day *Del 
Auburn 12- 160 e _— _ =| oo ae | Cha _ USL {— _ | a ee Cor | Cor —|— |— — | Day *Hou 
| Austin __|NE_ —|K-S__BS|Cha_ USL|— = | = - 1 Duc —!|-— |— j;Cen Cen|—  *Own 
Buick 32-50 | AC = | AC sta DR | AC mi. Duc Gui| Gui —|J— |— — | K-H *Del 
Buick 32- 60 | AC — | AC DR | AC No | — Duc Gui | Gui —_|— -- — | K-H *Del 
Buick 32-80 | AC — | AC = | ac DR | AC = -- al Duc Gui | Gui —_—_j|— == — | K-H ‘sa 
Buick 32-90 =|AC —/AC _- \ _DR | AC _—\|— _—|Due Gui | ae —_|— |— — | K-H *Del 
Cadillac 370B | — —|— — 7 xo DR | — —|- —|— Gui] Sec|— |— — | K-H e 
Cadillac 452B | — ao | AC DR | — _ | _ —/|— Gui} | ul Sec}— |— — | K-H . 
Cadillac 355 B | om —|— —_ “aa AC DR |— == —_ | =~ Hal | Gui Sec|/— | — —|— . 
Chevrolet |AC  —/AC  DR{AC *{/|AC —|Tern = —/| Duc Gui | Gui —T* jiOwn Own | Own *Del 
Chrysler 6 = No | Yes —|— — | Yes Yes | No No | — —|— —|* |= —|— — 
Chrysler 8 |— — | Yes —|— Wil | Yes Yes | No No | — —|— —|* |— —|-— _— 
|Saneer Imp.8 | — Yes | — —|- Wil ‘ Yes Yes | No No | — —-|- —|/* |j— —|— © om 
Chrysler Im. 8 Cus.! — Yes | — —|-— Wil | Yes Yes | No __No|— —|— —{* |j— —|— _— 
Cord Front Drive | Ste _No | Mot-M_DR | Cha USL | Ster Cas | GR _No | Mur Ind | Ind — |No | ASP ASP | Day *Hou 
De Soto Six | NE No | Mot-M DR | AC Wil | Yes __—No | Yes ___Yes | Duc Cor | Hal — |No | Yes Yes | — *Del 
De Vaux 6-80 | Ste} No | Mot-M Yale | Cha Pre | Mot-M_No|No  _No| Duc_ JB | JB —|No | Gen Gen | MotoW *Hou 
Dodge Six | NE — | AC DR j; AC Wil | AC — |VS VS | Ditz Cor | Cor Opt|— | Yes Yes | Budd *Del 
Dodge Eight — | NE — | AC DR | AC Wil | AC — | VS VS | Ditz Cor | Cor Opt|— | Yes Yes | Budd *Del 
Durant 621. ..|DR No Mot-M Aut-L| AC USL | Mot-M No! No No | Rin Cor|Cor Noj|No | — — | Motow Mon 
Durant 622 ___| DR No | Mot-M Aut-L| AC USL | Mot-M_ No | No __No| Rin Cor|Cor No/|No | — — | Motow Mon 
Essex Gr. Su.6 | Ste —|Mot-M Ele|AC  #Ex K-S —|— —|— JB|JB Dup|— |— —¥j MotoW *Mon 
Ford A | Var — | Own Ele | Cha Own | — —_|— —|— Own] — Tri|— | Own Own | Own “Hou 
Franklin Airman | NE s Borg | Yes —|— —|— Yes | — Yes | Yes —-|-— Yes|— |— —|— _-— 
Graham 6 | NE — | - | K-S Her | Cha Wil | K-s No | No No | * Hal | Cor LOF | No | ASP ASP | MotoW *Del 
Graham BL. Str. | Ste — | K-S Her | Cha Wil | K-S No | Yes No | * Cor | No No | No | — — | Motow *Del 
Hudson Gr.8 | Ste = =—|Mot-M Ele;AC Ex|K-S  —=/|— —|— __Hal/ Hal Dup|— [— —| MotoW *Gab 
Hupmobile 216 | Ste No | Mot-M Ele|— Wil | Mot-M No j|— — | Var Hal |Hal No!|No | — —|— *Gab 
Hupmobile 222 | Ste No | Ste Ele | — Wil | Ste No | — — | Var Hal | Hal No! No _ —|- *Gab 
Hupmobile 226 Ste No | Ste Ele | — Wil | Ste Cas | — — | Var Hal | Hal _ No | No — — | — ‘Gab 
La Salle 345 BO | — —|— —|AC  DRi—- —|=— —|— Hal/Hal Sec|— |— —/K-H . 
Lincoln 8 | NE Thom | K-S Her | Cha Ex |Mot-M Cas|Cuno Yes | * Hal | Own Tri|— | Bif Bif| Own ‘Hou 
Lincoln 12 | NE Wal | K-s Her Cha Ex | Mot-M Cas|VS VS |— Hal | Hal _ Tri | No | Gen Gen | — *Hou 
Marmon 8-125 | NE  —~j| Mot-M DR | Cha ‘DR | Mot-M Cas | — —j|* —|— —|— |Eat Eat | — Gab 
Marmon 16 | AC vag | | Mot-M DR | Cha — | Mot-M Cas |! — ae — | — 7 ae —_|— Eat Eat | — __ Hou 
Nash Nine 60 | Ste No | K-S Her | AC USL | K-S ~~ No | Tern —|* ** | ** Opt | Ne | Bad Bad |fMotoW *Del 
Nash Nine 70 Ste No| K-S Her | AC USL | K-S o| VS —i|* ** | ** Opt |No | Bad Bad |iMotow *Del 
Nash Nine 80 | Ste No|K-S Oak | AC USL K-S No | VS —/|°* **|** Opt|No | Eat Eat |tMotoW *Del 
Nash Nine 9 —| Ste Borg|K-S = DR/|AC  Ex/K-S_ Cas|VS =—/* Cor|Cor Opt|No | Eat Eat |*Motow “Del 
Oldsmobile F 32 | AC No | AC BS | AC “DR |AC Yes | Tern No | Duc Gui| Gui No|— |Own Own | K-H *Lov 
Oldsmobile L 32 | AC No | AC - BS | AC DR | AC Yes | Tern ras No | Duc Gui| Gui No} — \Own Own | K-H- K-H “Lov 
Packard Stan.8 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No Cen Cen | Motow ‘Del 
Packard DeL. 8 NE Jag | K-S Yes | AC _ Pre | Mot-M_ Cas | Yes _ a Own Hal | Yes LOF! No |! Cen Cen | Motow *Del 
Peerless Mast.8 | AC Ster | Mot-M Yale | Cha Wil | Mot-M Cas |GR | Val Cor |Cor Dup;— | Eat Eat | Day *Gab 
Peerless Cust.8 | AC Ster | | Mot-M Yale | Chi Cha Wil | Mot-M Cas | GR_ Ne | ! Val Cor | Cor Dup!— | Eat Eat | Day *Gab 
Pierce-Arrow 54 | NE Borg | K-S Her | Cha Wil. K-S Cas | — Wood |— Gui| Gui Dup| No | Eat Eat | K-H *Del 
Pierce-Arrow 52 | NE Borg | K-S Her | = Wil K-S Cas | — Wood | — —j|— Dup No | Eat Eat | K-H *Del 
Pierce-Arrow 53 | NE Borg | K-S Her | A wil |! K-S Cas| VS —|— —i|— _ Dup!No | Eat Eat | K-H *Del 
Plymouth | NE —|Yes Sha: / oo Wil | — —_|— — | Duc Cor | Cor —|i— |Gen Gen | _*Del 
Pontiac 6 = —|— -—-|(Le. —-|—- —|— —]Duc —|— —|{—- j—- —|— *Lov 
Pontiac V-8 _— —_|— - — |-AC —!|— — — js —_ P _ oe _ | ~~ - | as = ef ££ 
Keo Royale 8-35 | Ste Elgin | | “K-S DR | Cha Wil | Cas |- | Yes No | 7 Gui | Gi Gui t+ | No | CG CG | MotoW *Del 
Reo Royale 8-31 | Ste No | K-S .DR | Cha Wil | Yes | Yes No | ¢ i | Gui —|No |CG CG | MotoW ‘*Del 
Reo 8-21 | NE No | K-S DR | Cha Wil | K-S No | No No | — ie | No CG CG |— *Del 
Reo 6-21 | NE No | K-S DR | Cha Wil | K-S No | No No | — 7 3-9 No | No |CG CG | — *Del 
Reo 625-825 ee Ste _ = | K-8 _DR | Cha Wil | AC. on Yes | Yes No olf = Gui *+|No !'CG CG | MotowW ‘*Del 
Kockne 6-65. —*«| | “AC No | K-S —|Cha_ ~ Wil | 1 | K-S — | Yes ~~ No 7 Cor | Cor Noj| No i Cen Cen | K-H *Hou 
Keockne 6-75 |AC  No/K-S —/Cha_ Wil|K-S  —| Yes No|* Cor |Cor Opt|No |Cen Cen/|K-H ‘Hou 
Studebaker 6-55 | “Ste  No| A | AC DR | Cha Wil | Ste No | — —;* Cor | Gui Yes |No | — — | K-H “Hou 
Siudebkr Dict. 62) Ste No | AC DR Cha Wil | Ste No | — —/|°* Cor | Gui Yes | No | — —|K-H ‘*Hou 
Studeb’r Com. 71' Ste . No AC DR | Cha wil | - No | — —i|* Gui | Gui Yes | No | — — | K-H *Hou 
Studeb’r Pres. 91| Ste Borg | AC DR | Cha wil | Ss Yes | — __—/|/°* Gui | Gui Yes | No | — — | K-H *Hlou 
Stutz LA | Ste Wal | Mot-M DR|Cha Pre | rat M Cas | No Lin ' Val Ind|— Dup|— _ | Buck Buck | MotoW *Gab 
Stutz MA | Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind |— Dup/!— | Stan Stan | K-H *Gab 
Stutz MB | Ste Wal Mot-M Her ! Cha Pre | Mot-M Cas | Lin Lin | Val Ind |— Dup/;|— ! Stan Stan /| K-H *Gab 
Stutz DV 32 | Ste Wal Mot-M Her | Cha _Pre | Mot-M Cas | Lin Lin '! Val Ind |Ind Dup/— | Stan Stan | K-H _ “Gab 
Willys-Over. 6-90 | NE No | Yes Aut-L | Cha USL | No No | No —|— —|— Opt | No | — —|— *Mon 
Willys-Over 8-88 | No No | Yes Aut-L Cha USL | Yes No | No —-|— —|-— Opt | No ' — —|-— *Mon 
Willys-Knt. 66 D | No Wal| Yes Aut-L Cha USL | Yes Yes | — —-|-— —_-|— Yes | No -- —|— *Mon 
Willys-Knt. 95 | No No | Yes Aut-L | Cha USL | Yes No | — —-|— —-!|— Out |No — —-|-— *Mon 





KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPEEDOMETER 
AC—AC Spark Plug Co, Flint, 
NE—North East Appliance Corp. 
Ste—Stewart-Warner Speedometer Corp. 
Var—Various makes. 

CLOCK 

Borg—The Geo. W. Borg Corporation. 
Elgin—Elgin Watch Co 
Jag—Jaeger Watch Co., New York city. 
Ster—Sterling Clock Co., La Salle, Il. 
Thom—Seth Thomas Clock Co. 
Wal—Waltham Watch Co., Waltham, Mass. 
*Optional. 


Mich. 


FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—-Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y¥., and La 
Crosse, Wis 
LOCK 


Aut-L—Electric Auto-Lite Co., Toledo. 
BS—Briggs-Stratton Co., Milwaukee. 
Ele—Mitchell Specialty Co., Holmesburg, 


Pa. 
DR—Delco-Remy Corp., Anderson, Ind. 
Her—Hershey Mfg. Co., Chicago. 
Oak—Oakes Products Corp., Chicago, Tl, 
Sha—Shaler Lock Co., Milwaukee, Wis. 
Yale—Yale & Towne Mfg. Co, 


SPARK PLUG 
AC—AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co., Toledo, O. 
BATTERY 
DR—Delco-Remy Corp. 
Ex—Electric Storage Battery Co. 
Nat—Nationa] Lead Battery Co., St. Paul. 
Pre—Pres-O-Lite Co., Indianapolis, Ind, 
USL—USL Battery Corp. 
Wil—Willard Storage Battery Co. 
*Various ma@kes—Exide, Willard, Delco- 
Remy and USL, 


HEAT INDICATOR 
AC—AC Spark Plug Co., Flint, Mich. . 
K-S—King Seeley Corp., Ann Arbor, Mich, 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y., and La 
Crosse, Wis. 


Ste—Stewart-Warner Speedometer Corp. 
Ster—Sterling Clock Co., La Salle, Ill. 


CIGAR LIGHTER 


*Cigar lighters in many cases are optional 
equipment, and are not standard on all 
models; the names of lighters shown in- 
dicate the makes supplied to various car 
makers. 

Cas—Casco 
Conn. 

NE—North East Appliance Corp., Roches- 
ter, N. Y. 


SMOKING AND VANITY SETS 


GR—Grand Rapids Metalcraft Corp. 

Lin—Linden. 

VS—Van Sicklen Corp., Elgin, Ill. 

Tern—Ternstedt Mfg. Co., Detroit, Mich. 

Cuno—Cuno Engineering Corp., Meriden, 
Conn. 

Wood—Woodcraft. 

*Various makes. 


BODY FINISHES 
Ditz—Ditzler Color Co., Detroit, Mich. 
Duc—E. I. du Pont de Nemours & Co., 

Philadelphia. 
MIM—Pittsburgh Plate Glass Co. 
se Sere Varnish Co., Newark, N, J. 
Rin—Rinched Mason Co. 
Val—Valentine & Co., New York city. 
*Various lacquers used. 
tUsing both Ditzler and Pratt & Lambert. 


STOP AND PARKING LIGHTS 


Cor—The Corcoran-Brown Lamp Co., Cin- 
cinnati, O. 

| os tg Lome Corp., Anderson, Ind. 

Hal—C. M. Hall Lamp Co., Detroit, Mich. 

Connersville, 


Products Corp., Bridgeport, 


sng—wneens Lamp Corp. ° 


JB—The Jno. W. Brown Lamp Mfg. Co., 
Columbus, O, 


*Using both Hall or Guide. 
**Using both Corcoran and Brown. 


SAFETY GLASS 
Sec—Security, product of General Motors. 
Tri—Triplex Safety Glass Co. 
LOF—Libbey-Owens-Ford. 

Dup—Duplate Corp. 
Indestructo—Indestructo Glass Co. 
Opt—Optional. 

**Using both LOF and Indestructo. 
tExtra equipment. 


HEATER 


Kel—Kelch made by Grand Rapids Metal- 
craft Corp., Grand Rapids, Mich. 


BUMPERS 


ASP—Alloy Steel Products. 
Bad—Badger Mfg. Corp., Milwaukee. 
Bif—Biflex Corp., Waukegan, Il. 
Buck—See Cen. 
CG—C. G. Spring and Bumper Company 
Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 
Eat—Eaton Axle and Spring Co., Cleve- 
land, O. 
Gen—General] Spring and Bumper, Detroit. 
Stan—Standard Stee) Spring Corp. 
tExtra equipment. 
*Optional. 
WIRE WHEELS 


Budd—Budd Wheel] Co., Detroit. 
MotoW—Motor Wheel Corp.. Lansing, Mich. 
Day—Dayton Wire Wheel Co., Dayton, O. 
K-H—Kelsey-Hayes, Detroit, Mich. 

+Using both Kelsey-Hayes and Motor Wheel 


orp. 
fNot standard equipment. 

SHOCK ABSORBERS 
Del—Delco Products Corp., Dayton, O. 
Gab—The Gabriel Company, Cleveland. 
Hou—Houde Eaemorens Corp., Buffalo. 
Mon~-Neages Auto-Zquip. Mfg. Co., Mon- 


exquipped Meith ride control. 





OAKLAND DETROIT 
DEALER LUNCHEON JAN: 25 
Pontiac, Jan. 18.—Invitations have 
been extended by W. A. Brees, vite- 
president in charge of sales of, the 
Oakland Motor Car Company to all 
Pontiac dealers in the vicinity of 
Detroit to attend a noon luncheon 
at the Hotel Statler during the De- 
troit Automobile Show, January 25. 
Executives from the factory will 
make short speeches. E. E. Riley, 
Pontiac zone manager, is in charge 
of details for the affair. 
G. M. TO SUPPLEMENT 
MONTREAL SHOW EXHIBITS 
Toronto, Canada, Jan. 18.—In ad- 
dition to its exhibit at the Montreal 
Motor Show, January 23 to 30, Gen- 
eral Motors of Canada, Ltd., will 
conduct a special salon in the Wind- 
sor Hotel, Montreal, during that 
same week. Space has been reserved 
on the main floor of the hotel 
where a representative showing of 
the complete General Motors 1932 
line of cars will be made. 
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Gleason Works Announce 
Spiral Bevel Gear Rougher 





This new Gleason spiral bevel 
gear rougher has a capacity for 
gears up to 5%4-inch cone distance, 
8 to 1 ratio, 11-inch pitch diameter 
and 3 D. P. It is similar in con- 
struction to the No. 20 spiral bevel 
gear rougher, but is designed for 
gears of a smaller size. 

Spiral bevel gears can be rough 
cut on this new machine in less 
than half of the time formerly re- 
quired for this operation, it is 
claimed. This is accomplished by 
designing the machine to permit 
higher feeds and speeds and by re- 
ducing the chucking and unloading 
time. 

The time required for removing 
the roughed cut gear and replacing 
it with a blank has been reduced 
to the minimum. The operator has 
only to remove the gear which is 
automatically dechucked and eject- 
ed, then put on a new blank and 
turn a handle. The gear is then 
automatically chucked and moved 
into cutting position. 

Rigidity has been obtained by the 
use of the overhead tie, heavy sec- 
tions of castings ribbed and by Sse- 
curely clamping the work spindle 
during the cutting operation. While 
the cut is taking place, the only 
movements are the rotation of the 
cutter spindle, which is mounted on 
pre-loaded anti-friction bearings, 
and: the feed movement of the cut- 
ter. spindle sleeve. All other bear- 
ing and guide surfaces of the ma- 
chine are securely bolted in place. 

The autcomatic features of the 
machines have been fully protected 
by ‘special safety devices embodied 
in’ the design, making the opera- 
tion of the machine as nearly fool- 
proof as possible. The motors are 
mounted in the machine and coupled 
direct. The operating controls are 
grouped in a convenient location. 

After the gear blank and clamp 
plate are put on the spindle by the 
operator, the machine continues 
through its operations automatic- 
ally. The work is chucked and de- 
chucked, moved into and away from 
cutting position by power. 

No generating motion is employed, 
the tooth slots being cut by a 
simple depth feed motion of the 
cutter into the work. After each 
slot is cut, the cutter is withdrawn 
to permit the work to be. indexed 
for the next cut. 

The cutter spindle is mounted in 
a saddle in the upright. The entire 
saddle assembly is adjustable both 
horizontally and vertically for set- 
ting the cutter for the proper spiral 
angle. | ply of lubricating oil. 

The nose of the cutter spindle is} Standard equipment furnished 
ground to size with the spindle | with the machine includes: 
mounted in place to secure an ex- One index plate. 
tremely accurate cutter mounting. | One set of speed-change gears. 
The feed movement is all on the | Cutter gauge. 
spindle sleeve in which the cutter Automatic stop. 
spindle is journaled. The depth of Arbor for one gear. 
feed is varied by an adjustable stop| (Chamfering attachment and cut- 
screw, and very convenient means|ters are extra.) 
are provided for changing the feed The two motors and controls may 
(time per tooth). be purchased with the machine or 
The cutter is driven through a! supplied by the customer, 


pinion driving an internal gear 
bolted to the cutter spindle face 
plate. Change gears for obtaining 
various cutter speeds are conven- 
iently located. The heavy flywheel 
on the spindle face plate makes for 
smooth action under all cutting 
conditions. 

The work head is rigid in design. 
It is mounted directly on the frame 
of the machine and has the usual 
angular and linear adjustments to 
accommodate gears of various pitch 
angles and cone distances. 

The work spindle remains station- 
ary during the cutting operation, 
except when the work is indexed. 
Two clamps operate simultaneously 
and with equal tension to secure the 
work spindle. When all of the teeth 
are roughed, the work is automatic- 
ally moved away from the cutter a 
distance sufficient to permit the 
easy removal of the roughed out 
blank. 

The chucking mechanism for 
holding the work is an integral part 
of this machine. The gears are 
chucked by being drawn back 
against a shoulder on the arbor by 
the draw rod which extends to the 
back of the work spindle. The work 
is held in place by a spring which 
is automatically released when the 
head backs away from the cutter 
after the last tooth is roughed out. 
The gear is also ejected from the 
arbor and the operator has only to 
lift it from the spindle. The draw 
rod is adjustable for length and the 
chucking mechanism (except the 
arbor) can be used for any gear of 
standard design. This spring chuck- 
ing with automatic release reduces 
the time required for changing the 
work and lessens the fatigue of the 
operator who has only to lift the 
work into place and remove it, all 
manual tightening and loosening 
being eliminated. 

The index mechanism is of the 
notched plate type and is actuated 
automatically. To change from one 
number of teeth to another it is 
only necessary to change the index 
plate, adjust the index graduated 
Sleeve and set the automatic stop. 

The automatic stop, which func- 
tions to stop the machine when the 
last tooth is cut, resets itself after 
each blank is roughed, eliminating 
any possibility of recutting a tooth. 
This stop is easily changed from 
one number of teeth to another by 
changing the setting of a graduated 
dial. 

Lubrication of the machine is au- 
tomatic with conveniently located 
sight glasses for checking the sup- 























NEW DRUM-SPLITTING 
MACHINE 


Sundstrand Machine Tool Com- 
pany, Rockford, Ill., has developed a 





















has been especially constructed to 


developments in the construction of 


cast iron or special, alloy brake 
drums. 
With some manufacturers this 


takes the form of a lining cen- 
trifugally cast into a rolled steel 
shell. One manufacturer is making 
the shell from special section double 
width rolled steel. This material is 
cut off to length, rolled to the form 
and electrically welded, after which 
the cast alloy iron is centrifugally 
cast into the rolled section. It is 
then split or parted, making two 
brake drums. 

The advantage in handling the 
material in double width sections 
through the centrifugal casting 
operation is that the symmetrical 
section material is much easier 
rolled and also because the flanged 
edges prevent the molten metal 
from being thrown out during the 
centrifugal casting operation. 

The splitting or parting of the 
double-width shell has proven to be 
quite an unusual operation. The 
tools are required, first, to machine 
the steel shell, then the weld or 
bond and finally the cast-alloy iron. 

The brake drums, as they are re- 
ceived at the machine and after 
splitting, are illustrated. 

In the new machine the Operator 
places the assembly, consisting of 
two drums, on the loading platform 
and the work carrier “B.” He then 
turns the carrier by means of a 
knurled ring, which operates a 3-jaw 
scroll chuck, gripping the piece 
lightly from the inside so that after 
the parting tools have completely 
split the assembly into two parts, 
both parts are held securely, elim- 
inating any possibility of tool 
breakage. 

With the slides in the forward po- 
sition, the drum having been split, 
the slides then automatically return 
on rapid traverse to loading posi- 
tion. The movement of the slides 
automatically releases the air and 
causes the chuck to open, the move- 
ment of the chuck draw rod auto- 
matically operating a limit switch 
and causing the spindle to stop. 
When the cut-off slides are fully 
returned, valve “D” is automatically 
operated, causing the turret slide to 
return to position “C,” at which po- 
sition turret “B” automatically in- 
dexes 180 degrees, bringing the two 
halves to unloading position and 
the assembly to chucking position. 
The operator again operates valve 
“D,” causing the turret slide to ap- 
proach and automatically place the 
assembly int the chuch jaws, in 
which position the piece is auto- 
matically clamped. The operator 
then presses the -starting button, 
causing the spindle to rotate and 
the slides to advance on rapid tra- 
verse arid then feed. 


RECORD CAR NEEDS 
ON SERVICE METER 





THE Servis Metr 


Servis Metr Sales, Brooklyn, N. Y., 
is manufacturing a service meter 
which provides the individual own- 
er with a convenient means of re- 
cording the needs of his car from 
the standpoint of oil changing, 
chassis lurication, transmission and 
differential lubrication, and battery 
attention. 

The device is mounted on the in- 
strument board without screws. It 
sells at $4. 


brake drum splitting machine, which | Company, 


meet the needs of the more recent | 





AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 19, 1932 


Production -- Engineering - - Factory | 





|Natco | Hydraulic Multiple 
Spindle Drill Announced 


The National Automatic Tool 
Richmond, Ind., is an- 
nouncing a new multiple spindle 
hydraulic drilling machine, so ar- 
ranged that the various cluster 


boxes are easily changed to suit in- | 


dividual jobs. This construction is 
designed to make the machine flex- 
ible and useful for a wide range of 
work, 

The hydraulic pressure feed is 
supplied by an Oilgear high-pressure 
pump, with a control valve modi- 
fied to meet the needs of the ma- 
chine. The highpressure pump is 
utilized to provide rapid transverse. 
To increase the rapid transverse 
1ate, a differential control system is 
provided. 

In the rear of the casting an oil 
reservoir is provided. It is mounted 
on the base. The pump is placed 


on the side of the reservoir and is| 


driven through two V belts by a 
3 horse power motor. The feed cyl- 
inder is placed in a recess in the 
front of the column and behind the 
head slide. Movements of the head 
are controlled by a sliding valve with 
a rapid forward feed reverse and 
stop. A trip mechanism controls 
the movements of the valve. The 
trip mechanism is connected with a 
treadle at the base in front. The 
slide ways are 18 inches wide from 
right to left and 1% inches thick. 


Thermostat 


There is a bearing surface of 31% 
inches on each side. An adjustable 
;gib compensates for wear on the 

ways. A Natco motor housing is 
mounted on the upper section of 
the slide, permitting the necessary 
room on the lower part of the 
mounting for the cluster boxes. 

The box column is designed to re- 
sist deflection under thrust loads 
due to heavy feeding pressures, 
Openings are provided in the rear 
of the column for adding auxiliary 
counter-weights for the slide, as 
these are required. 


The table is of the adjustable knee 
type, raising or lowering it being 
done by a removable crank. The 
minimum height of the work surface 
from the floor is 22 inches. The 
total adjustment that may be had 
is 17% inches. The area of the 
working surface is 23 inches in 
depth and 40 inches across the front. 
Two T-slots are provided across the 
table for clamping. A master push 
button station for starting and 
stopping the motor is built into the 
table at the front. The base is of 
gridiron T-section and the finished 
working surface of the top is 22 
inches across the front and 32 
inches in depth. The machine may 
be had with or without a coolant 
system. 





Control in 


apr Tgp rater mney 





YORK MODEL 884 Arti-matic refrigerator body 


York-Hoover Body Corporation, 
York, Pa., has introduced a new 
series 800 Arti-matic refrigerator 
body with automatic-thermostatic 


temperature control. Solid carbon 
dioxide is used as the refrigerant. 
The range of temperatures that can 
be controlled vary from 10 degrees 


CANADIAN S. A. E. - 
TO MEET TOMORROW 


18.—The 
the 


Canada, Jan. 


dinner meeting of 


Toronto, 
January 


Canadian Section, S. A. E., will be | 
held in the Library of the Royal ' 


York Hotel, in this city, on Wednes- 
day, 
p.m. Two of the world’s most bril- 


liant war pilots, Major B. S. Wemp | 


and Capt. Roy Brown has the dis- 
tinction of having shot down Baron 


Richthoven, the Red Knight of Ger- | 
many during the World War. Major | 
Wemp was a squadron commander | 


in the R. A. F., playing an important 
part in bottling 
“subs” at Zeebrugee. 


S. A. E. MEMBERS VISIT | 
NEW JERSEY PLANTS 
Newark, N, J., Jan. 18.—Members 
of the ordnance advisory committee 
of the Society of Automotive Engi- 
neers, attending its twenty-fifth 
meeting in New York last week, vis- 
ited the Standard Oil plants at 
Newark and Bayway, N. J.; the 
George M. Brewster Company at 
Hackensack and the Tomkins Bus 

Company in Staten Island. 


LITCHFIELD "REPORTS DIESEL 


ENGINE IN BLIMP SUCCESS 
Akron, O., Jan. 18.—Successful 
application of Diesel engines to 
lighter-than-air craft was an- 


nounced here today by P. W. Litch- 
field, president of the Goodyear 
Tire and Rubber Company, follow- 
ing a’ round trip flight of the Diesel- 
powered airship, Defender, to De- 
troit. 


January 20, commencing at 7 | 


up the German | 


below zero to 15 degrees F. above 
zero, 

The bodies will be built in four 
sizes with capacities of approxi- 
mately 300 to 600 gallons of ice 
cream and will be suitable for 
mounting on chassis with rated 
capacities from 114 to 3 tons, with 
wheel bases from 131 to 200 inches. 


FLEXIBLE SANDER 





| 
| 


| 





Sander 


HARDIE-ROEBERT 


The Hardie Manufacturing Com- 
pany, Hudson, Mich., has introduced 
a flexible sander devised to speed 
up production and cut labor costs 
in the sanding of automobile bodies. 
Its flexibility, it is claimed, permits 
the sanding of curved surfaces. It 
weighs five pounds. 


SPRINGFIELD A. S. S. T. 
HEARS J. R. DAWSON 
Springfield, Mass., Jan. 18.—J. R. 
Dawson of the Union Carbide and 
Carbon Research Laboratories, Inc., 
of Long Island City addressed the 
Springfield chapter of the American 
Society for Steel Treating at the 
Chamber of Commerce Monday eve~ 
ning. His subject, “Welding Methods, 
Tests and Applications,” is one of 
wide interest among the members 
and drew the largest attendance of 
the season, 
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Another Opportunity 


To Make More Sales 


The great success of the New 
York Show is already history. 
Everyone has heard of the in- 
creased attendance record and 
the imcreased sales miade by 
manufacturers. Another oppor- 
tunity to make more sales within 
a period of a week comes during 
Chicago Show week, which is ex- 
pected to be greater from a dealer 
standpoint than New York. 


Advertisers who used the 
New York Show issues of Auto- 
motive Daily News can tell you 
more about the satisfactory re- 
sults than we can. No other 
publication gave such wide distri- 
bution at the show, at hotels, and 
throughout the country every 
day during the week. 


During the Chicago Show, 
dealers, distributors, jobbers, 
everyone of importance in the 
trade, will receive copies of this 
publication. Schedule your ad- 
vertising now in the issues below 
and learn what a business r~ 7°" 
can do at little cost. 


Who’s Who in 
Chicago 


During the Chicago Show, 
Automotive Daily News will 
distribute Who’s Who, Why and 
Where just as it did at New York. 
We promise you it will be the 
most complete listing of men to 
be published. 


EDITORIAL 
COVERAGE 


Every day there will be carried News of the 
show, of dealer meetings, conventions, ban- 
quets and other gatherings of men in the 
trade. There also will be carried descrip- 
tive details and illustrations of new acces- 
sories, parts, shop equipment, etc., announced 
at show time. Details of new cars and trucks 
will be carried in these specials as soon as 
the manufacturers make their announce- 
ments. There also will be carried up-to-the- 
minute statistics, registrations and other 
valuable reference material. As usual, news 
of the industry away from the show will be 
carried daily. 


CHICAGO SHOW ISSUES 


PUBLICATION 


Saturday ..............January 30 
NS soi ciereiews ws oi.3 February 1 
Tuesday ..............February 2 





DATES 


Wednesday ............ February 3 
WN creicitn vine xes February 4 
NS Rr wees es February 5 
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